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Disclaimer

The Slides are being supplied and directed only at persons in member states of the European Economic Area who are qualified investors within the meaning of EU 
Prospectus Regulation (Regulation (EU) 2017/1129) and, additionally in the United Kingdom, to those qualified investors who (a) are persons who have professional 
experience in matters relating to investments falling within Article 19(5) of the Financial Services and Markets Act 2000 (Financial Promotion) Order 2005 (investment 
professionals) or (b) fall within Article 49(2)(a) to (d) of that Order (high net worth companies, unincorporated associations etc) (all such persons being "Relevant Persons"). 
Any person who is not a Relevant Person may not attend the presentation of the Slides and should not act or rely on this document or any of its contents. Any investment or 
investment activity to which the Slides relates is available only to Relevant Persons and will be engaged in only with Relevant Persons.

This Presentation does not purport to contain all information that a prospective investor may require and is subject to updating, revision and amendment. No 
representation or warranty, express or implied, is given by the Company or any of its subsidiaries, advisers, directors, members, officers, trustees, employees or agent, as to 
the accuracy, fairness or completeness of the information or opinions contained in this Presentation and, save in respect of fraud or wilful default, no liability is accepted for 
any such information or opinions or for any loss howsoever arising, directly or indirectly, from any use of this document or its contents or information expressed in the 
presentation.

The information contained in this document (“Presentation”) has been prepared by Tatton Asset Management plc (the “Company”). The content 
of this Presentation has not been approved by an authorised person within the meaning of the Financial Services and Markets Act 2000. 
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INTRODUCTION TO THE TEAM

Paul Hogarth
CEO

Over 40 years’ experience at 
Board level in the financial 
services sector

Founder of Tatton Asset 
Management Group. He also 
created Paradigm Consulting 
and was the founder of 
Perspective Financial Group 
Limited in 2007 

Paul Edwards
CFO

Joined Tatton Asset 
Management plc as Group 
CFO in May 2018

Previously Group Finance 
Director of Scapa Group plc 
and NCC Group plc. He also 
holds a Non-Exec role at 
SysGroup plc

Lothar Mentel
CIO

Co-founder of Tatton Capital 
Limited in 2012

Has held senior investment 
positions with NM Rothschild, 
Threadneedle, Barclays 
Wealth, and Commerzbank AG
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Tatton Asset Management plc
(“TAM” or “Group”)

IFA Support Services Division
(“Paradigm”)

Investment Management Division 
(“Tatton”)

• Tatton Investment Management offers on-
platform model DFM MPS, the fastest-growing 
segment of the wealth management market

• Aligned with Consumer Duty principles
• Competitively priced at 15bps
• Intermediated only – not in competition with 

IFAs
• Complementary, low-cost multi-manager fund 

range

• Compliance services
• Technical support
• Business consultancy

• Mortgage aggregation
• Protection
• Other insurance aggregation

Paradigm Consulting Paradigm Mortgage Services

DIVISIONAL STRUCTURE



KEY HIGHLIGHTS
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1. Adjusted for share-based payment costs, amortisation, exceptional items, fair value adjustments and operating loss relating to NCI
2. Adjusted for the same items noted in footnote (1), plus adjustments for unwinding of the discount and potentially dilutive shares

3. “AUM/I” is Assets under management and influence including 100% of 8AM 
Global Limited AUM

Financial Highlights

Operational Highlights

£28.5m
up 24.1%

Adjusted 
Operating Profit1

£54.4m
up 20.1%

Revenue

52.3%
FY25: 50.6%

Adjusted Operating 
Profit Margin1

35.05p
up 22.3%

Fully Adjusted 
Diluted EPS2

27.0p
FY25: 19.0p    

up 42.1%

Full Year 
Dividend

£24.2bn
up 11.0%

AUM/I3

£2.8bn
15.6% of

opening AUM

Underlying Net 
Inflows

1,218
up 9.7%

Tatton IFA Firms

157,850
up 2.6% 

respectively 

Tatton Client 
Accounts

AUM/I3: £26.5bn

Net inflows: £0.6bn

June 2026 (YTD)

All comparisons are FY26 v FY25

GROUP FINANCIAL & OPERATIONAL HIGHLIGHTS
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6.5p
9.1p 10.0p

12.0p
14.7p

18.6p
20.6p

22.9p

28.7p

35.1p

Mar-17 Mar-18 Mar-19 Mar-20 Mar-21 Mar-22 Mar-23 Mar-24 Mar-25 Mar-26

Adjusted F.Dil EPS2 (p)

38.0%

40.3%
41.7% 42.5%

48.8% 49.5%
50.7% 50.3% 50.6%

52.3%

Mar-17 Mar-18 Mar-19 Mar-20 Mar-21 Mar-22 Mar-23 Mar-24 Mar-25 Mar-26

Adjusted Operating Profit Margin1 (%)

£11.9m
£15.5m

£17.5m
£21.4m

£23.4m

£29.4m
£32.3m

£36.8m

£45.3m

£54.4m

Mar-17 Mar-18 Mar-19 Mar-20 Mar-21 Mar-22 Mar-23 Mar-24 Mar-25 Mar-26

Group Revenue (£m)

£4.5m
£6.2m

£7.3m
£9.1m

£11.4m

£14.5m
£16.4m

£18.5m

£22.9m

£28.5m

Mar-17 Mar-18 Mar-19 Mar-20 Mar-21 Mar-22 Mar-23 Mar-24 Mar-25 Mar-26

Adjusted Operating Profit1 (£m)

Mar-18 adjusted for like-for-like costs pre-IPO

Mar-18 adjusted for like-for-like costs pre-IPO

18% 
CAGR

23%
CAGR

+14.3% 
(Absolute growth)

21%
CAGR

1. Adjusted for share-based payment costs, amortisation, exceptional items, fair value adjustments and operating loss relating to NCI
2. Adjusted for the same items noted in footnote (1), plus adjustments for unwinding of the discount and potentially dilutive shares                                                                      Note: Compound annual growth rate (“CAGR”) between FY17 to FY26

STRONG FINANCIAL PERFORMANCE SINCE IPO
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-30.0%

-20.0%

-10.0%

0.0%

10.0%

20.0%

30.0%

40.0%

TAM PLC Peer Group Average FTSE AIM All Share

1. Selected peer group companies, including AJ Bell, Rathbones, Brooks Macdonald, Polar Capital, Jupiter Investments, Premier Miton, IMPAX and Liontrust
2. Adjusted for share-based payment costs, amortisation, exceptional items, fair value adjustments and operating loss relating to NCI, unwinding of the discount and potentially dilutive shares  

TATTON SHAREHOLDER RETURNS

• CAGR Adj F.Dil EPS2 since IPO 20.7%

• FY26 dividend +42% to 27.0p (FY25: 19.0p)

• CAGR of dividend since IPO 19.3%

• Returned £64.5m to shareholders in dividends since IPO

• Future dividends
• Policy to revert to 1/3 Interim : 2/3 Final
• Maintain growth trajectory with 70% of Adj F.Dil EPS2

Share price performance comparison v peer group

Sentiment-
driven 

weakness

Shareholder returns

2.2p 2.8p 3.2p 3.5p 4.0p 4.5p 
8.0p 9.5p 

12.0p 
4.4p 

5.6p 6.4p 7.5p 
8.5p 

10.0p 

8.0p 
9.5p 

15.0p 

FY18 FY19 FY20 FY21 FY22 FY23 FY24 FY25 FY26

Interm Final

Dividend History since IPO

1

50:50 split 

33:67 split 
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AUM/AUI

1. “AUM/I” is Assets under management and influence including 100% of 8AM Global Limited AUM

2013 Tatton 
Incorporated

Mar-2020 
Market Crash

Global 
Pandemic

Russia invades 
Ukraine

Fight on 
inflation

US Tariffs

ASSETS UNDER MANAGEMENT / INFLUENCE

Middle East 
conflict

1



FINANCIAL 
PERFORMANCE



13

• Group revenue increased 20.1% to £54.4m

• Group adjusted operating profit1 increased 24.1% 
to £28.5m

• Adjusted operating profit margin1 increased to 
52.3% in line with ongoing guidance

• Adjusting items:

o Exceptional item of £0.5m related to project 
costs for new ACD (leading to improvement in 
revenue yield) and share-based payments of 
£2.9m

o Other items mainly amortisation of intangibles

• Net finance income

o Interest income on Group cash and 12% return 
on Absolute of  £1.1m

• Adjusted F.Dil EPS2 increased 22.3% to 35.1p

• Annual dividend increased 42.1% to 27.0p

Growth Mar-26 Mar-25

% £’000 £’000

Revenue 20.1% 54,436 45,309 

Adjusted operating profit1 24.1% 28,485 22,946 

Margin1 % 52.3% 50.6%

Adjusting items (4,250) (2,260)

Operating profit 24,235 20,686 

Net finance income 1,075 910 

Adjusted profit before tax1 23.9% 29,560 23,856 

Profit before tax 25,310 21,596 

Corporation tax (6,594) (5,594)

Profit for the financial year 18,716 16,002 

Basic earnings per share 30.8p 26.4p 

Adjusted F.Dil EPS2 22.3% 35.1p 28.7p

Annual dividend 42.1% 27.0p 19.0p 

1. Adjusted for share-based payment costs, amortisation, exceptional items, fair value adjustments and operating loss relating to NCI
2. Adjusted for share-based payment costs, amortisation, exceptional items, fair value adjustments and operating loss relating to NCI, unwinding of the discount and potentially dilutive shares

GROUP PROFIT & LOSS
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DIVISIONAL FINANCIAL PERFORMANCE

CommentaryPerformance

Tatton
Mar Mar Change

%2026 2025

Revenue £47.6m £39.0m 22.0%

Adj Op Profit1 £30.8m £24.9m 23.8%

Margin1 64.8% 63.8% 1.0%

• Tatton revenue increased 22.0% to £47.6m and adjusted operating profit1 increased 23.8% to 
£30.8m, with an adjusted operating profit margin1 of 64.8% 

• AUM/I2 of £24.2bn increased +11.0% or £2.4bn 

• Underlying net inflows (Excluding Perspective) of £2.8bn an average of £234m per month plus 
investment performance of £2.5bn  

• Revenue yield for the year was 20.1bps on average AUM of £23.7bn, increasing to +22.0bps 
when adjusting for Perspective

• Perspective AUM outflow in January 2026 was £3.3bn and contributed revenue of £1.2m in 
FY26

Paradigm
Mar Mar Change

%2026 2025

Revenue £6.8m £6.3m 8.1%

Adj Op Profit1 £1.9m £1.8m 4.4%

Margin1 28.1% 29.0% (0.9%)

• Paradigm revenue increased 8.1% to £6.8m and adjusted operating profit1 increased 4.4% to 

£1.9m, with an adjusted operating profit margin1 of 28.1% 

• Paradigm Mortgages participated in mortgage completions totalling £18.0bn (FY25: £14.2bn), a 

27.2% following a strong second half performance (H1 £8.6bn v H2 £9.4bn)

• New applications in Q1 2026 were up 39.1% to £6.4bn (Q1 2025: £4.6bn)

• Paradigm Mortgages increased the number of mortgage firms utilising its services to 2,014 

(FY25: 1,915). Paradigm Consulting member firms were 433 (FY25: 425)

1. Adjusted for share-based payment costs, amortisation, exceptional items, fair value adjustments and operating loss relating to NCI
2. “AUM/I” is Assets under management and influence including 100% of 8AM Global Limited AUM
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£18.9bn

£2.5bn

AUM/I1

£10.0m

£15.0m

£20.0m

£25.0m

£30.0m

£35.0m

£40.0m

£45.0m

£50.0m

£55.0m

Mar-20 Mar-21 Mar-22 Mar-23 Mar-24 Mar-25 Mar-26 Mar-27

Recurring Underlying Flows Markets Perspective

TATTON REVENUE SCALABILITY & GROWTH

Tatton Revenue – Embedded growth

FY26 
20.1bps

FY27 
22.0bps

£24.2bn

FY25 

£21.8bn

FY26 

£24.2bn+11.0%

+27.8%

Tatton Revenue – Underlying growth (Adj for Perspective)

Underlying AUM/I1

Perspective AUM

£40.9m Recurring 

£2.3m Markets

£1.2m Perspective

£3.2m Underlying Inflows

FY26 Revenue £47.6m

0

20,000

40,000

60,000

80,000

100,000

120,000

140,000

160,000

300

400

500

600

700

800

900

1,000

1,100

1,200

1,300

FY20 FY21 FY22 FY23 FY24 FY25 FY26

Tatton Firms Tatton Clients

Tatton Firms = CAGR +13%
Tatton Client Accounts = CAGR +18%

• FY26 net inflows weighted to H2 with a record month in Mar26 of £432m

• Exit Run Rate Revenue = Recurring + Markets + Netflows  > 100% of FY26

• Markets or every 1% impacts revenue run rate +/-  £0.5m (annualised)

• Net flows - £100m of net flows   +/- £0.2m (annualised)

AUM/I2 Compound Annual Growth since IPO 22.5%

1. “AUM/I” is Assets under management and influence including 100% of 8AM Global Limited AUM
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£22.4m

£1.4m

£1.4m
£0.8m £26.0m

FY25 Inflationary Investment Performance FY26

• Cost allocation remains consistent year on year

• Employee costs remain at c.60% of total costs

• Variable pay is c.£4.3m or 28% of total staff costs and payable 
against targets & performance

• No foreseeable cost cliff – future cost investment will relate to 
supporting the strategic direction and growth

• Impact of inflation includes enhanced employee pay & benefits plus 
employer NI increase and other inflationary increases

• Investment in new people with 4.9% increase in average head count to 
120, improving distribution capability and compliance

• Increase in performance related pay reflecting a record financial 
performance

• Future cost increase 10% - 12% falling to single digit increases in the 
medium-term

1. Change is the increase from FY25 to FY26   
2. Administrative expenses excluding share-based payment costs, amortisation, exceptional items, fair value adjustments and operating loss relating to NCI

OVERHEAD ANALYSIS

£22.4m £26.0m

+15.6%

Underlying  cost increase 
+12.5%61% 60%

15% 15%

8% 8%

9% 10%
7% 7%

FY25 FY26

Staff Costs

Operations

Marketing & Distribution

Legal & Professional

Other Operating Expenses
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Return on capital employed2 53.4% 48.0%

1. Includes the impact of the FY26 final dividend  
2. Annual adjusted operating profit divided by average total asset of FY25 & FY26, less current liabilities

Mar-26

Regulatory capital requirement £5.442m 

Total Shareholder funds £55.047m 

Less: Foreseeable dividend (£9.106m)

Less: Non-Qualifying assets (£24.411m)

Total qualifying capital resources1 £21.530m 

% Capital resource requirement held1 396%

Mar-26 Mar-25
£’000 £’000

Goodwill & intangible assets 22,816 18,545 

Tangible fixed assets 943 932

Trade & other receivables 8,760 7,671 

Tax 1,842 3,174 

Cash 33,862 32,119 

Trade & other payables (12,731) (11,232)

Non - current liabilities (445) (657)

Net Assets 55,047 50,552

Capital resources held

 £21.5m1 or 396%
of requirement

Headroom

£16.1m1 or 296%

GROUP FINANCIAL STRENGTH
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£33.9m
£32.1m

£29.3m £1.1m £1.0m

(£12.9m) (£0.5m)

(£5.1m)

(£4.9m)

(£4.7m) (£0.4m) (£1.0m)

Own shares 
acquired and held 
in EBT for future 

option vesting

Cash from 
operations1 

+120% 
adjusted 
operating 

profit1

Dividends paid 
relates to FY25 

final dividend of 
9.5p, and FY26 

interim dividend 
of 12.0p

Investment in 
Absolute 
Financial 

Management

Capex (Portal & 
office refurb) plus  

deferred 
consideration

Mar
2026

Mar 
2025

Interest 
received on 

TAM’s own cash

1. Cash from operations adjusted for exceptional items 

GROUP CASH FLOW BRIDGE

Exceptional 
related ACD 
project costs



19
1. “AUM/I” is Assets under management and influence including 100% of 8AM Global Limited AUM
2. Adjusted for share-based payment costs, amortisation, exceptional items, fair value adjustments and operating loss relating to NCI

GUIDANCE & OUTLOOK

Prior Year Guidance

Metric Comments Prior Year Guidance FY26 Actual

Net Inflows Flows anticipated to normalise in FY26 £200m – £250m pm £234m avg pm

AUM/I1 AUM/I1 to grow in line with net inflows, with neutral markets assumed ( including Perspective impact £2.9bn ) c.£21.8bn £24.2bn

Tatton - revenue growth Tatton revenue yield c.20bps – 21bps 20.1bps

Paradigm - revenue growth Paradigm revenue growth +/-5% +8.1%

Total Group costs Underlying cost increase c.+12.0% +12.5%

Adjusted operating profit2 Group adjusted operating profit margin 50.0% 52.3%

Net finance income Net finance income expected to increase as cash balance increases, potentially offset by lower interest rates c.£1.0m c.£1.1m

FY27 Guidance



STRATEGIC 
UPDATE
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Assets under management / influence1

1. “AUM/I” is Assets under management and influence including 100% of 8AM Global Limited AUM

ROADMAP FOR GROWTH – 5 YEAR PLAN

£30bn

Mar-24

£17.6bn

FY25 
£20.0bn

20% completion

FY26
£22.5bn

40% completion

FY27
£25.0bn

60% completion

TARGETS

ACTUALS

FY28
£27.5bn

80% completion

FY29 
100% completion

Jun-26

£26.5bn

Mar-26

£24.2bn

+72% to target

+53% to target

+34% of target

Mar-25

£21.8bn

Start

FinishLatest

Year 1

Year 2

• Target completion   -  c.40% 

• Reality completion -  c.72% (£8.9bn of £12.4bn)
     (Path to £30bn well ahead of schedule)
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LARGEST PARTICIPANT IN THE FASTEST GROWING 
SEGMENT OF THE MARKET

Dec-17 Dec-18 Dec-19 Dec-20 Dec-21 Dec-22 Dec-23 Dec-24 Dec-25

£21.8bn

Mar-25

13%

£17.6bn

Mar-24

13%£13.9bn

Mar-23

13%

£11.3bn

Mar-22

14%
£9.0bn

Mar-21

13%£6.7bn

Mar-20

12%£6.1bn

Mar-19

13%

£4.9bn

Mar-18

12%

On-platform 
DFM FUM as a 
% of total on-
platform FUM

Total on-platform 
Funds Under 
Management 
(“FUM”)

Tatton 
AUM/I
% of on-
platform DFM 
FUM

MARKET GROWTH:
On-platform  funds  under  m anagem ent  ( “FUM”)

Size:
£491bn1

Size:
£496bn2

Size:
£541bn3

Size:
£594bn4

Size:
£680bn5 Size:

£647bn6

Size:
£722bn7

Size:
£872bn8

Size:
£991bn9

9%
Size:
£42bn

10%
Size:
£48bn

10%
Size:
£55bn

11%
Size:
£67bn

12%
Size:
£81bn

16%
Size:
£103bn

19%
Size:
£135bn

20%
Size:
£173bn

22%
Size:
£214bn

1. Source: Platforum, July 2018
2. Source: Platforum, July 2019

3. Source: Platforum, November 2020
4. Source: Platforum, July 2021

5. Source: Platforum, August 2022
6. Source: Platforum, June 2023

7. Source: Platforum, May 2024
8. Source: Platforum, May 2025

9. Source: Platforum, May 2026

£24.2bn

Mar-26

11.3%

Underlying 
£18.9bn

10.9%

MPS has doubled 
platform 
penetration to 22% 
in only 5 years
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CO-BRANDED 
TATTON MPS

WHITE LABELLED
TATTON MPS

APPOINTED INVESTMENT 
ADVISER (“AIA”) MPS

+£642m AUM growth
+18 new arrangements

• Offering jointly branded client 
facing literature

• Typically, larger firms with back 
book assets >£50m AUM

+£199m AUM growth

• Offering a joint investment 
committee approach providing 
IFAs bespoke asset allocation & 
fund selection 

• Typically, larger firms with back 
book assets >£150m AUM

+£347 AUM growth
+3 new arrangements

• Offering IFA firm branded portal, 
portfolios on platform, and all 
client facing literature

• Typically, larger firms with back 
book assets >£100m AUM

Mar-25

Mar-26 4 arrangements 
£850m AUM

4 arrangements 
£651m AUM

Mar-25

Mar-26 49 arrangements 
£2,397m AUM

31 arrangements 
£1,755m AUM

Mar-25

Mar-26 18 arrangements 
£2,092m AUM

15 arrangements 
£1,745m AUM

21 new arrangements

EVOLVED MPS OFFERING

Total EVOLVED MPS, £5.3 billion - increase of £1.2billion or 28.6% in FY26
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10.0bn

20.0bn

30.0bn

40.0bn

50.0bn

60.0bn

70.0bn

2027 2028 2029 2030 2031 2032 2033 2034 2035 2036

• Number of existing firms is 1,218

• On average since 2016 an existing firm has added AUM  Year 1 £8.6m, Year 2 £3.7m, Year 
3 £2.7m, Year 4+ c.£2.0m

• Over a 10-year period we extrapolate that we would add a further £23.1bn of AUM

• Since IPO largest number of new firms added in one year was 150, lowest 73 (Covid year)

• Assumes firms increase to 1,850 over the period 

• Over a 13-year period on average a new firm has added AUM in Year 1 of £8.6m falling to c.2.0m in 
later years

• Over a 10-year period we extrapolate that we would add a further £13.9bn of AUM

AUM - Cumulative growth of existing and new 
firms using FY26 as base year

OPPORTUNITY FOR FURTHER GROWTH

Existing AUM of 
£22.8bn

AUM growth 
from 1,218 
existing firms

AUM growth from new firms 
over 10 years - 1,850 firms

AUM from New Firms

AUM from Existing Firms

Existing AUM 

• £22.8bn of AUM as of March 2026 

Tatton has grown AUM by 23.9% on a compound basis over the last 10 years
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72% 61% 51% 40% 33% 29% 21%
22%

28% 39%

49%
60% 67%

71%

79%

78%
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 25.0

Paradigm firms AUM (£bn) Direct firms AUM (£bn)

Paradigm firms Direct firms

• Successfully increased penetration of non-Paradigm firms from £5.9m of 
average AUM per firm in Mar-19 to £16.1m in Mar-26

• The average AUM of Paradigm firms continues to grow

• Untapped opportunity to increase penetration of existing non-Paradigm firms

• Average firm across the industry has approx. £40m on platform

o Paradigm firms = Average £37.3m per firm

o Non-Paradigm firms = Average £16.1m per firm

o Total opportunity = £0.4bn + £25.9bn = £26.3bn

Non-Paradigm firms now represents 1,084 firms and 78% of AUM

# of firms AUM (£bn)

£14.4bn

£11.4bn

£10.4bn

£8.1bn

£5.9bn

£5.4bn

£18.0bn

1. AUM/I £22.2bn excludes Perspective £0.6bn and 8AM AUI of £1.4bn

AUM analysis excludes Perspective Financial Group

OPPORTUNITY FOR FURTHER GROWTH Cont’d

£22.2bn1

Mar-19 Mar-20 Mar-21 Mar-22 Mar-23 Mar-24 Mar-25 Mar-26

Paradigm firms 176 173 157 152 156 145 130 129

Paradigm firms AUM (£bn) 3.9 3.6 4.1 4.2 3.8 4.1 3.8 4.8

Average per Paradigm firm (£m) 22.2 21.0 26.2 27.4 24.4 28.5 29.0 37.3

0.4

Direct firms 256 409 498 581 703 821 969 1,084

Direct firms AUM (£bn) 1.5 2.3 4.0 6.2 7.6 10.3 14.2 17.4

Average per non-Paradigm firm (£m) 5.9 5.7 8.0 10.6 10.8 12.6 14.7 16.1

25.9

26.3Total Opportunity (£bn)

Non-Paradigm Opportunity (£bn)

Paradigm Opportunity (£bn)
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ISS Market Intelligence - Portfolio Construction Uncovered 2025

Number of 
Firms

2,131

1,366

1,736

365

Distribution of IFAs by Core Solution
December 2025 Based on share of trailing six-months gross and net sales

MPS – DRIVERS OF GROWTH

Split between Insourced and Outsourced MPS solutions Demand
December 2025 based on share of trailing six-month gross sales

38% / 2,131 IFA see MPS as their Core investment solution, 
this is increased from 26% last year

Outsourced solutions continues to drive the ongoing 
adoption of MPS in the IFA market, despite consolidation

41%
Insourced

59%
Outsourced
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ARTIFICIAL INTELLIGENCE (“AI”)

IFA Capacity

Increased advisers' productivity and efficiency - AI tools assist in meeting documentation, 
advice and suitability document drafting, and enquiries handling enabling each IFA to 
manage more client books with the potential to translate directly to greater MPS flows per 
firm.

Closing the Advice Gap

An estimated 15+ million UK adults hold investable assets but receive no regulated advice. 
AI lowers the cost-to-serve below traditional thresholds, enabling IFAs to profitably engage 
this segment for the first time. 

Regulatory Moat

AI agents cannot hold FCA authorisation. DFM mandates require regulated entities with PI 
cover and personal accountability, a structural barrier not merely a competitive one.

The Trust Paradox

Clients will pay a premium for a human who curates, contextualises, and takes 
responsibility. IFA relationships become more not less valuable.

Tatton MPS Capacity

As distribution grows and operational complexity increases, AI will allow Tatton to expand 
capacity without expanding headcount proportionally. Automating rebalancing, trade 
execution and portfolio monitoring shifts the scaling constraint from people to technology.

IFAs & MPS: Operational Capability & Capacity
AI Expands IFAs and DFM MPS Capacity

IFAs & MPS: Structurally Protected from AI
Why the AI wave reinforces not erodes Tatton's distribution moat

AI and MPS

MPS DFM is attractive to advisers as a service, not a template product. AI agents can help 
DFMs with platform execution, rebalancing, risk management and client outcome 
monitoring.

Consumer Duty Accountability

Consumer Duty demands evidenced client outcomes and individual accountability. This 
legal obligation sits with regulated IFAs and DFMs, it cannot be outsourced to an algorithm.

Integration between IFA back-office systems

Future potential for AI-driven integration of IFA back-office systems, adviser platforms, and 
DFM portals eliminating manual data reconciliation that adviser productivity tools alone 
cannot fix, directly expanding capacity for client-facing and revenue-generating activity.
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MPS – COMPETITIVE POSITIONING

Tatton’s market leading proposition

A Model Range Built Around Every Client Need

An extensive suite of 50 risk-rated portfolios giving advisers the flexibility to 
match every client's objectives, risk appetite, and values

Exceptional Value for Money

Tatton is one of the most competitively priced MPS propositions at 15bps

Proven and Consistent Investment Outcomes

+13-year track record A rigorous, repeatable investment process designed to 
deliver dependable performance across market cycles

Award-Winning Client and Adviser Support

A dedicated team renowned for responsiveness and genuine partnership 
going beyond the transactional to help advisers grow their businesses

Scale and Stability

The resources of a listed, specialist DFM delivering institutional-grade 
investment infrastructure to every model portfolio

5%

25%

34%

74%

74%

75%

Other

Internal resourcing
pressures

Simplification of
client communication

Improve effciency

Reduce fund
selection risk (incl.

Consumer Duty influences)

Better outcomes
via specialist expertise

Primary reasons a firm uses MPS?

Source: Research in Finance - MPS Perception Report May 2026
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1%

1%

4%

10%

12%

13%

19%

26%

51%

54%

77%

Other

Reccomendations from
peers or colleagues

Client preferences

Direct engagement
with providers

Client risk profile

Opinions of internal
investment committee or research team

Portfolio construction
methodologies

Results from
comparison/rating tools

Platform availability

Past performance

Costs and charges

WHAT’S IMPORTANT TO IFAs & MPS

Which of these have the biggest influence on which MPS provider you select? Competitor peer group IM fee & OCF benchmark for “CORE” Portfolio: Source Morningstar

Source: Research in Finance - MPS Perception Report May 2026

I think firstly, track record and charges is probably one 
of the standout, most important. Especially, if we're 

thinking from a client's perspective. Ultimately, they're 
the two main areas that they're looking at - Adviser

I’m looking for a track record; I probably wouldn’t look 
at anything unless it’s got 3 years for starters. I’m also 
looking at the tenure of the management team that 
are overseeing it and I’m looking at the volatility - 

Adviser

I think often it's a personal relationship between the 
adviser and the MPS provider. I'd really like to use 

these people, and again, they're not a bad choice. If 
you have got the service and having somebody there 

that can help, then that is a factor - Paraplanner

Price & performance Performance Service
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TATTON BRAND AND AWARENESS

Source: Research in Finance - MPS Perception Report May 2026

12%

45%

3%

5%

5%

7%

9%

10%

12%

18%

18%

29%

2%

2%

2%

3%

5%

6%

8%

45%

58%

52%

76%

74%

I do not really think about the Tatton brand all

I do not know the Tatton brand well enough to say

Does not add much value when I reccomending solutions

Feels dated / behind the market

Feels quite generic

Struggles to stand out from competitors

Hard to explain what makes it different

Easy to explain and position to clients

Feels good quality / premium

Feels relevant to today's market

A brand I would trust with my clients

Professional and credible

There is a clear difference in how 
customers and non-customers of Tatton 
perceive the brand; customers are 
overwhelmingly positive whilst non-
customers require exposure to the 
brand

Tatton Users

Non-Users
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BRAND IMAGE PROFILES

Quilter 
Wealth Select

Tatton IM
RBC Brewin 

Dolphin
Brooks 

Macdonald
Parmenion 

/ ebi
Timeline 

Portfolios

Offers competitive pricing

Delivers strong performance

Is easy to invest with

Is responsive to queries

Creates strong relationships with advisers

Delivers good quality content for clients

Has an extensive MPS range

Delivers good quality content for advisers

Offers personalised support

Is a large provider / high level of AUM

Is a leading brand

Exclusively works with advisers

Has strong ESG credentials
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Firms were asked to select the MPS provider you associated with each statement

Relative strength / weakness
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When stripping away brand size, Tatton IM hold a perceived strength in delivering strong performance. The more traditional brands such as 
Quilter, RBC and Brooks Macdonald hold strengths in being large, leading brands

Source: Research in Finance - MPS Perception Report May 2026

Competitor comparison



32

Mortgages: 2,014
(FY25: 1,915)

Protect: 1,172
(FY25: 1,089)

Consulting: 433
(FY25: 425)

• Paradigm Completions, increased to a record £18.0bn, 27% or £3.9bn up on prior year. 
Margin rich BTL completions increased by 35%

• The housing market continues to be impacted by macro-economic factors effecting 
buyer confidence; whilst the Adviser market overall remains resilient, boosted by 
record Product Transfers & improved Protection cross-sales - underpinned by 
Consumer Duty sign-posting requirements.​

• As a result of the above, the Purchase market has slowed considerably as 
buyers/professional investors wait to see the outcome of geo-political events, and 
subsequent Lender pricing. Buyer confidence in the market as displayed up to March 
has been tested such that the market has fallen back in this area, but the Re-mortgage 
market (transfers from one lender to another) is showing real strength which will help 
with overall volumes and value. ​

• UK Finance’s market predicted to be at £300 billion for 2026, which could now be 
under threat given recent events.​

• Intermediaries continue to dominate the advice space with >90% of mortgages written 
through brokers.​

• Regulatory change continues to significantly impact IFAs. Paradigm is exceptionally well 
placed to support and attract new and existing firms and remains at the forefront of 
Consumer Duty support, expanding it’s DD & associated workbook.​

• As our Proposition & Business Development team matures, we have moved to target 
small to medium sized Networks and larger DA firms, aimed at increasing productivity 
across our member firms. ​

• We have moved to focusing on our compliance and consultancy proposition as the lead 
area for discussions with new and indeed existing firms.​

• Insurer research confirms an increase in adviser Protection enquiries for all types of 
firms, attributed to Consumer Duty signposting requirements. Given the breadth and 
quality of Paradigm's proposition we are well placed to take advantage.​
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TATTON MPS POSITIONING 

• Tactical risk overweight March/April 2026

• US underweight, Neutral Mag7/AI

• Fund selection (Europe, Japan)

• UK overweight

• Overweight Japan vs Europe and UK 

• Political uncertainty and market concentration 

advised against risk overweight 

• US underweight during market recoveries

• Brief tariff related risk underweight Q2 2025

MARKET DYNAMICS 

• AI build-out capex boom and fiscal boost into rebuilding EU 

civil and defence infrastructure boost earnings growth

• Geopolitics – ‘Liberation Day’ tariffs in 2025 and Iran war in 

2026 sour market sentiment and slow economy

• Initially benign monetary conditions are gradually tightening 

but potentially not as much as without geopolitical stress

• Rotation between regions and sectors is defining the 2026 

opportunity set

Our base case for the remainder of 2026 is for continued 

but somewhat constrained economic expansion which 

supports further stock market growth while bond market 

upside is limited due to expansion of long duration asset 

supply (Fiscal and Tech IPOs)

Further bouts of risk asset volatility to be factored in as the 

rapid earning growth creates potential misallocations

DRIVERS FOR PORTFOLIO RETURNS 2025/2026
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12 month returns before platform and adviser charges; Tatton Money Market MPS in light green, Source: TattonIM and Morningstar, 31 March 2026 

1 YEAR RETURNS (TATTON CORE MPS)

11.2% Core Balanced

4.1% £-Money M. MPS 

9.3% Core Cautious

3.3% UK CPI

16.6% Core Glb. Equity

7.3% Core Defensive

14.3% Core Aggressive

13.0% Core Active
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ARC PEER GROUP COMPARISON TO MARCH 2026

1 Month 3 Month 6 Month 1 Year
3 Year 

(Annualised)
5 Year 

(Annualised)
10 Year 

(Annualised)

Classic Core Equity -7.2 -1.3 3.0 - - - -
ARC Equity Risk PCI -6.4 -2.6 0.3 - - - -

Relative -0.8 1.3 2.7 - - - -
Classic Core Aggressive -6.6 -1.5 2.2 14.3 11.1 8.3 9.2
ARC Equity Risk PCI -6.4 -2.6 0.3 10.3 7.4 4.4 6.5
Relative -0.2 1.1 1.9 4.0 3.7 3.9 2.7
Classic Core Active -6.1 -1.5 2.1 13.0 10.1 7.2 8.0

ARC Steady Growth PCI -5.5 -1.7 1.3 9.7 7.0 4.1 5.5
Relative -0.6 0.2 0.8 3.3 3.1 3.1 2.5

Classic Core Balanced -5.3 -1.2 1.8 11.2 8.8 5.8 6.6
ARC Steady Growth PCI -5.5 -1.7 1.3 9.7 7.0 4.1 5.5

Relative 0.2 0.5 0.5 1.5 1.8 1.7 1.1
Classic Core Balanced -5.3 -1.2 1.8 11.2 8.8 5.8 6.6

ARC Balanced Asset PCI -4.4 -0.8 1.9 9.0 6.3 3.5 4.3
Relative -0.9 -0.4 -0.1 2.2 2.5 2.3 2.3

Classic Core Cautious -4.5 -1.0 1.5 9.3 7.4 4.3 5.3
ARC Balanced Asset PCI -4.4 -0.8 1.9 9.0 6.3 3.5 4.3
Relative -0.1 -0.2 -0.4 0.3 1.1 0.8 1.0
Classic Core Defensive -3.7 -0.9 1.2 7.3 5.6 2.3 3.4
ARC Cautious PCI -1.9 0.3 2.3 6.8 4.8 2.3 2.9

Relative -1.8 -1.2 -1.1 0.5 0.8 0.0 0.5

Please be aware that adjustments to previously reported data can occur. 
The value of investments and the income from them can fluctuate and it is possible that investors may not get back the amount invested. All model returns are calculated in £-
Sterling and include DFM fee and fund charges, but do not include investment platform and adviser charges. NOTE: All benchmark returns are calculated in £- Sterling and include 
DFM fees, fund and investment platform charges but do not include adviser charges. Source: TattonIM and Morningstar, 31 March 2026 
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1 year to 31st March 2026

1. ARC PCI – UK wealth management portfolio peer group with historically comparable asset allocation characteristics

• All bar one of the portfolio strategies outperformed ARC peers over the 1-year period to the end of March 2026 (Tracker Cautious in line with peers). 

Portfolio Performance (per cent.) - core product set 
annualised, after DFM charge and fund costs

Active Tracker Hybrid Ethical
ARC

 Peers1

Defensive 7.7 7.0 7.3 8.1 6.8

Cautious 9.5 9.0 9.3 9.8 9.0

Balanced 11.4 10.9 11.2 11.3 9.7

Active 13.2 12.9 13.0 13.0 9.7

Aggressive 14.4 14.3 14.3 14.1 10.3

Global Equity 16.9 16.3 16.6 15.7 10.3

MPS INVESTMENT PORTFOLIO RETURNS
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3 years to 31st March 2026

1. ARC PCI – UK wealth management portfolio peer group with historically comparable asset allocation characteristics

• All portfolios across all risk profiles outperformed the ARC PCI peer group over the three-year period. 

Portfolio Performance (per cent.) - core product set 
annualised, after DFM charge and fund costs

Active Tracker Hybrid Ethical
ARC

 Peers1

Defensive 5.3 5.8 5.6 7.0 4.8

Cautious 7.1 7.6 7.4 7.9 6.3

Balanced 8.5 9.0 8.8 8.7 7.0

Active 9.8 10.4 10.1 9.4 7.0

Aggressive 10.9 11.3 11.1 9.9 7.4

Global Equity 12.9 13.2 13.1 10.7 7.4

MPS INVESTMENT PORTFOLIO RETURNS
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5 years to 31st March 2026

1. ARC PCI – UK wealth management portfolio peer group with historically comparable asset allocation characteristics

• With the exception of the Defensive risk profile (Active and in line for Hybrid) the portfolios have outperformed the ARC PCI benchmarks 

over the last 5 years.

Portfolio Performance (per cent.) - core product set 
annualised, after DFM charge and fund costs

Active Tracker Hybrid Ethical
ARC

 Peers1

Defensive 2.1 2.6 2.3 2.7 2.3

Cautious 4.0 4.5 4.3 3.9 3.5

Balanced 5.5 6.0 5.8 4.8 4.1

Active 7.0 7.4 7.2 5.9 4.1

Aggressive 8.1 8.5 8.3 6.7 4.4

Global Equity 9.1 9.4 9.3 7.2 4.4

MPS INVESTMENT PORTFOLIO RETURNS
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10 years to 31st March 2026

1. ARC PCI – UK wealth management portfolio peer group with historically comparable asset allocation characteristics

Portfolio Performance (per cent.) - core product set annualised, after 
DFM charge and fund costs

Active Tracker Hybrid
ARC

 Peers1

Defensive 3.3 3.5 3.4 2.9

Cautious 5.2 5.4 5.3 4.3

Balanced 6.4 6.7 6.6 5.5

Active 7.8 8.1 8.0 5.5

Aggressive 9.1 9.3 9.2 6.5

Global Equity 11.3 11.3 11.3 6.5

MPS INVESTMENT PORTFOLIO RETURNS

• All portfolios across all risk profiles outperformed the ARC PCI peer group over the ten-year period. 
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5 years to 31st March 2026

1. ARC PCI – UK wealth management portfolio peer group with historically comparable asset allocation characteristics

• The Ethical MPS Strategy portfolio set has retained its strong outperformance vs the unrestricted ARC peer group over the last 5 years. 

While outperformance lagged in 2022 due to their inherent growth bias, in 2023 the portfolios resumed their outperformance on the back 

of the growth style rebound, fund selection and its global cap weighted equity allocation. The models have continued to outperform the 

peer group over 2024 and 2025. 

Tatton Fund Performance (per cent.) - ethical product set,
annualised, after DFM charge and fund costs

Ethical
ARC

 Peers1

Defensive 2.7 2.3

Cautious 3.9 3.5

Balanced 4.8 4.1

Active 5.9 4.1

Aggressive 6.7 4.4

Global Equity 7.2 4.4

ETHICAL INVESTMENT PORTFOLIO RETURNS
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5-YEAR MPS RETURNS VS KEY COMPETITORS 
Against peer platform portfolio services in same risk profile

Source: Morningstar, end of March 2026
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A P R I L  2 0 2 6 :  1 ,  3 ,  5  a n d  1 0  y e a r s ;  M a r c h  2 0 2 6  h i g h l y  d i s t o r t e d  b y  e n d  o f  m o n t h  m a r k e t  s u r g e   

QUARTILE RANKINGS VS PEERS

*The Tatton Classic Equity and Income Equity models were only created in May 2025 and feature a ‘home bias’ to UK equities, while the Global Equity 
models follow a strict market cap derived regional allocation 

Past performance is not a reflection of future performance. 
Source: Defaqto Matrix system reflecting the risk profiles for MPS providers. Methodology: DFM MPS performance was taken from the Defaqto MPS peer 
comparison system. It is net of DFM and underlying fund fees. The MPS managers were then cross referenced with Defaqto Matrix to get the latest risk 
mapping scores for each of the categories. Tatton models were then compared against these risk boundary peers over 1,3,5 & 10-year periods to the end of 
30 April 2026. All underlying data is available on request. 

Defaqto Rating Tatton Model 1 Year 3 Years 5 Years 10 Years

9

Tatton Classic Core Equity*

Tatton Classic Managed Equity*

Tatton Classic Tracker Equity*

Tatton Ethical Equity 2 3 3

Tatton Global Core Equity 2 1 1 1

Tatton Global Managed Equity 2 1 1 1

Tatton Global Tracker Equity 2 1 1 1

Tatton Income Equity*

8

Tatton Ethical Aggressive 3 3 3

Tatton Global Core Aggressive 3 2 1

Tatton Global Managed Aggressive 3 2 1

Tatton Global Tracker Aggressive 3 2 1

Tatton Income Aggressive 2 2 1 2

7

Tatton Classic Core Aggressive 2 2 1 1

Tatton Classic Managed Aggressive 2 2 1 1

Tatton Classic Tracker Aggressive 2 1 1 1

Tatton Global Core Active 3 2 2

Tatton Global Managed Active 3 2 2

Tatton Global Tracker Active 3 2 2

Tatton Income Active 2 2 1 3

6

Tatton Classic Core Active 2 1 1 1

Tatton Classic Managed Active 2 2 1 1

Tatton Classic Tracker Active 2 1 1 1

Tatton Ethical Active 2 2 2

Defaqto Rating Tatton Model 1 Year 3 Years 5 Years 10 Years

5

Tatton Classic Core Balanced 2 2 1 1

Tatton Classic Managed Balanced 2 2 2 2

Tatton Classic Tracker Balanced 2 2 1 1

Tatton Ethical Balanced 2 2 2 1

Tatton Global Core Balanced 2 1 1

Tatton Global Managed Balanced 2 2 2

Tatton Global Tracker Balanced 2 1 1

Tatton Income Balanced 1 2 1 2

4

Tatton Classic Core Cautious 2 2 2 2

Tatton Classic Managed Cautious 2 3 3 2

Tatton Classic Tracker Cautious 3 2 2 1

Tatton Ethical Cautious 2 1 3

Tatton Global Core Cautious 2 2 2

Tatton Global Managed Cautious 2 2 2

Tatton Global Tracker Cautious 2 2 1

Tatton Income Cautious 1 2 1 2

3

Tatton Classic Core Defensive 3 3 4 3

Tatton Classic Managed Defensive 2 4 4 4

Tatton Classic Tracker Defensive 3 3 3 3

Tatton Ethical Defensive 2 2 3

Tatton Global Core Defensive 3 3 4

Tatton Global Managed Defensive 3 3 4

Tatton Global Tracker Defensive 3 3 3

Tatton Income Defensive 2 3 3 3
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45 multi-asset portfolio choices that satisfy multi-manager, index tracker, income drawdown and ethical investment choices across 
6 standard UK risk profiles (3-8 out of 1-10). Two set of portfolios, one with a home weighting (Classic) and one Global

Defensive (3)

25% Equity

Cautious (4)

45% Equity

Balanced (5)

60% Equity

Active (6)

75% Equity

Aggressive (7)

90% Equity

Global Eq. (8)

98% Equity
Total

12m

Change %

Tatton Tracker 0.3% 3.0% 9.2% 6.3% 3.3% 2.1% 24.2% (4.8%)

Tatton Managed/Active 0.2% 1.9% 5.8% 4.2% 1.4% 0.7% 14.2% (0.8%)

Tatton Hybrid/Blended 0.5% 6.9% 21.5% 14.5% 5.3% 1.9% 50.6% 4.5%

Tatton Income 0.0% 0.3% 0.9% 0.4% 0.1% 0.0% 1.7% 0.4%

Tatton Ethical 0.2% 1.6% 4.3% 2.2% 0.7% 0.3% 9.3% 0.7%

Total 1.2% 13.7% 41.7% 27.6% 10.8% 5.0% 100.0% -

12m Change % 0.0% (0.5%) (2.2%) 0.8% 1.7% 0.2% -

DISTRIBUTION OF AUM ACROSS PROPOSITION MATRIX

Source: Tatton IM as of 31st March 2026
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FCA MULTI-FIRM MPS REVIEW 

Scope - to assess how firms apply Consumer Duty in relation to their Model Portfolio Service offerings to ensure that investors receive 
good outcomes.

• Online survey sent to 40 out of 200 MPS providers, including specialists, traditional asset/wealth managers and MPS offering 
platforms  

• We welcome the FCA’s review given our position as a market-leading MPS investment manager

• FCA has communicated not to expect publication of any findings until Q1 2027

• We have a long-standing engagement with the FCA through PIMFA on a range of topics pertinent to the advice/planning and MPS 
sectors and therefore see ourselves as well prepared for the review

Areas of review focus

o Portfolio construction, mandate adherence and risk management/oversight (incl. liquidity, stress testing)

o Conflicts of interest – incl. own/group funds in MPS and MPS-vs-MAF overlap & co-manufacturing

o Costs and charges – fee structure, breakdown, and any vertically integrated/additional fees

o Target market definitions, Fair Value Assessments and consumer literature

o Performance assessment/benchmarking, use of AI tools, and data as of 31 March 2026 snapshot

We fully support Consumer Duty, the focus on client outcomes and champion the role of the IFA in achieving these.
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INVESTMENT CASE

✓

✓

✓

✓

✓

✓

✓

✓

High barriers to entry – breadth of investment and 
service offering with over 10 years of investment track record, 
and a wide distribution reach, with 1,218 IFA firm relationships

Simple and predictable – consistent organic growth 
with outstanding asset retention

High return on capital – highly scalable business 
model with excellent operating leverage

Excellent management – experienced and 
entrepreneurial management team and good governance

Limited exposure to extrinsic risks – benefitting 
from regulatory change, underpinned by low cost, high value 
offering

Attractive financial profile – high recurring revenues 
and long-term margin expansion  drives strong free cashflow 
generation

Strong balance sheet – debt free, capital light business 
model 

Leading market position – the market leader in the 
UK DFM MPS market with £24.2bn of AUM/I1, operating in the 
fastest growing segment of the UK wealth market 

1. “AUM/I” is Assets under management and influence 
including 100% of 8AM Global Limited AUM



APPENDICES
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Cohorts by 
financial year

AUM growth, showing assets generated from each year’s new firms (“cohorts”)

TATTON AUM GROWTH BY FIRM COHORT
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£0bn

£5bn

£10bn

£15bn

£20bn

£25bn

£30bn

Quilter
Investors

Tatton IM Timeline Parmenion
incl EBI

Portfolios

RBC Brewin
Dolphin

LGT Wealth
Management

Brooks
Macdonald

Omnis
Investments

Titan Square
Mile

W1M

Top 10 MPS Providers1

Dec-25 Dec-24 Dec-23

1. Source: Platforum, May 2026, May 2025 and May 2024 Note that Tatton Investment Management Limited £24.4bn is MPS AUM as at 31 Dec 25 

Position Wealth Manager Dec-25
YoY

Growth (%)

1 Quilter Investors £25.4bn 38%

2 Tatton Investment Management £24.4bn 30%

3 Timeline £12.0bn 48%

4 Parmenion incl. EBI Portfolios £10.5bn 10%

5 RBC Brewin Dolphin £9.6bn 22%

6 LGT Wealth Management £9.1bn 1%

7 Brooks Macdonald £6.9bn 45%

8 Omnis Investments £6.3bn 125%

9 Titan Square Mile £6.2bn 138%

10 W1M £5.0bn 32%

MPS ON PLATFORM
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• Tatton IM leads the market in delivering strong performance, and creating strong relationships with Advisers

• Tatton IM hold strong associations with having an extensive MPS range with competitive pricing

IFA PERCEPTION OF TATTON

Tatton 
Rank

Tatton IM Quilter
RBC Brewin 

Dolphin
Brooks 

Macdonald
Parmenion / 

ebi
Timeline 

Portfolios

Has an extensive MPS range 2 50% 52% 41% 33% 27% 27%

Is a leading brand 4 48% 68% 62% 52% 22% 22%

Delivers strong performance 1 44% 35% 25% 18% 14% 27%

Offers competitive pricing 2 42% 44% 21% 18% 23% 38%

Is a large provider / high level of AUM 4 38% 68% 61% 46% 17% 21%

Is easy to invest with 2 35% 45% 30% 18% 19% 23%

Creates strong relationships with advisers 1 34% 30% 28% 26% 20% 26%

Delivers good quality content for advisers 2 31% 34% 27% 15% 21% 30%

Exclusively works with advisers 1 29% 21% 9% 15% 24% 21%

Is responsive to queries 2 25% 27% 20% 19% 17% 13%

Offers personalised support 1 23% 16% 21% 15% 12% 16%

Delivers good quality content for clients 2 22% 24% 19% 15% 15% 16%

None of the above 3 21% 8% 16% 18% 37% 39%

Has strong ESG credentials 3 19% 14% 8% 4% 19% 10%

Source: Research in Finance - MPS Perception Report May 2026
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1.70% Attrition1 c.£387m

True Potential

Furnley

1. Attrition of assets under management from consolidators

Tatton AUM

£22.805bn

Retention

98.30%

Consolidation

Other 
Consolidators

Superbia

ASSET RETENTION – MARCH 2026

IWP
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